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W HY MARRIAGE IS DECLINING 


From Success Magazine. 


By a thousand daily suggestions the power of wealth 
is so emphasized that a sudden transition to a married life 
of comparative poverty, no matter who the man, becomes 
unbearable in thought. This is usually the fault of 


thoughtless parents. Thoughtlessness because few parents 


remain utter materialists in these matters who had 
thought out the logical implications of such an attitude, 
and had come fully to realize the bald truth of Professor 
words: 


The Gimiet 


NORVELL- SHAPLEIGH 
HARDWARE COMPANY 


CAN YOU BEAT THIS FOR A CUTE ADVERTISEMENT? 
577 M. K. 
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®Our Guaranteed 
Dollar Gatch 


White dial, Arabic figures, sec- 
ond hand, stem wind, stem set, full 
nickel case, the new small or 16 size, 
The ONTIME is fully guaranteed 
for one year. 
The size, appearance, short wind and 
second hand makes this a most desirable 
watch and one that will sell first out 
of any company of dollarwatches, 
ON TIME R. R. per doz., $18.00 


YOUR FIRST WATCH 


Christmas is est 
aay epee Swill be ot the times when we were the most foollah. Twill be bet 
youa big reds apple that whee you sit by the fire and smoke, you think more 
of your foolish deeds than of your wise ones M. K. 
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You Can’t Land the Holiday Bicycle 
Business with Low Grade Wheels 


Rugby No. 700, as pictured, should be especially interesting to 
you. In addition to our No. 4 guaranteed equipment, it is also 
equipped with the No. 3-D Corbin Duplex Coaster Brake and steel 
Mud Guards, making it an ideal wheel in every respect. 


This wheel is built on the most approved lines—is a beautiful 
wheel and the most serviceable wheel that we can devise. 


oe, 
Price, each,..... . paala pee ee 


THAT LITTLE BLOT UP IN THE CORNER 


represents a Christmas tree. It would serve Just as well for an Indian 
arrow head, Oh, yes, I forgot. Bicycles are not like Jeffries—they have 
“eame back.” ‘There will be the usual shortage this Christmas of Juvenile 
Wheels. Most houses advertise them but they never have them in stock. 
It's Just like the Locomobile Company. They are foing to win the prize 
for having the greatest number of lines of advertising in “LIFE,”* but I have 
been trying for six months past to get them to ty me a Limousine for m: 
ear and they can't Mil the order. I guess it would be better for some ple 
to do less advertising and pay more attention to filling orders. No, this is 
not personal. M. K, 
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4 Perfectly Balanced Tool Set 


THs TOOL SET is put up in an antique finished oak 
case and contains seventeen DMWOVD EDGE Tools, 
besides a dozen other little items, such as oilers, rules, 
glue, wire, screws, assorted nails, etc. 
It is a set that appeals, because of its evident utility. 
The set crated weighs 25 pounds. 


—————————— 
PER. COEDS... PSE ORK... dc wocvaconcsecnccnndacaen ey 


THE TOOL SET IDEA 


appeals to the orderly and systematic man, It means a place for everything 
and everything in its place. When the city man goes home at night and 
wants to fix up something his tools are all handy. He don't get the whole 
tamily Into 4 “‘stew" trying to find out who had the hatchet or the hammer or 
the saw last, Therefore avold nervous prostration by buying and selling 
Tool Cabinets M. EK. 
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No. 100%§. Diamond brand—our very popular 
High School Foot Ball, Genuine Pebble Call, regu- 
lation size, welted seams, hand Gniihed, two-piece 
pure gum, inspected bladders. 

Per dozen 


No. 1814 Boxing Glove. G-ounce regulation pat- 
tern, leather back, canvas palm. elastic wrist, stuffed 
with curled hair, line’ throughout, 
A very popu'ar Boxing Glove. 


Per dozen. .......--.-.-.8234.00 


FOOT BALL IS A PLEASANT GAME, 


I took Mra. Kinney out recently to see our son play foot ball, Th 
didn’t doa thing to him. “Our darling’ was tripped up, kicked in the slats, 
41t on and was the bottom ofa pyramid of boys by turn. It was all | could 
do to kop Mrs. Kinney from taking a hand in that foot ball game herself. 
if she had gotten among the boys there sure would have been something 
doing, It would have been a foot ball game right. Then she wouldn't 

yak to me on the way home because I said it was perfectly proper for our 
darting to have his block knocked off, i. 
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DAMOVD EncE Silver Plated 
Knives and Forks 


Solid steel core, flexible blade, Knives, Nickel 
silver forks—quadruple or 16 dwt., silver plated. 

Strong, gracefulin design—piain and el egant in 
appearance—they are the three-times-a-day kind 
that absolutely satisfy. 

Present to your trade with confidence, for there 
is no better made forservice and appearance, 

Come In handsome lthographed metal box, 
making & very showy appearance, 


No. 18, Pet set_.--..-...... 


THERE IS ONLY ONE REASON 


why people buy Plated Knives and Forks. Tome they are an abomination. 
‘They are easy to seep clean, and in these days when the dear ladies do all 
their house work in the mornings and all their gadding and gosalping ot 
afternoons of course they want to buy things that don't take much work, 

I sometimes wonder if the American woman who lives in the large city 
appreciates what a anap she has. When a business man happens to take 
an afternoon off to go to a funeral he can see them walking around the streets 
in groupe. swathed In furs, every single one of them wearing pure white kid 

nae 


loves city that uses soft coal. I salute the American woman! She 
nows her business. 
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Appreciated 
— Gifts 


No. NCI, Mission Design Baking Dish. Full 
nickel plated on hard metal, porcelain lined, detachable 
ped lining, 11 inches in diameter, ebonized wood 

an a. 


TURE. ncnnsnsesqansannsecueccasunseus +-<--$8,50 

No, 373, Chakag Dish. Plain, simple, yet one 
of the most elecant Chafing Dishes’ made. “Colonial 
atyle, nie cel pated copper, three pint capacity, evony 
handles and knob. Perfection Alcohol Lamp. 


Bach... ccccccccccceccccccccnccecccccene.~--$15.00 


No. 373 No. 902 


No. 902, Casserole. Three pint size, frame ts copper, highly nicke 
plated. The Casserole proper being of high grade pottery, brown outside, 


white Inside. 
ME Ree swccnsesssens siscnsahitia nishikwas Wdas ees: éeccnenn 0.00 


CHAFING DISHES AGAIN. 

I wonder if you remember that lttle party of two-—the time you grated 
the cheese and opened the beer while she stirred the rarebit as it bubbled in 
the chafing dish. I wonder if she tied one of her apronson you. 1 wonder 
1 her hair got mussed. My! My! Chafing dishes do bring back zeseine: 
tons. M. K. 
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They wish for 
Good Wagons x gat 


and buy Good Wagons at Christmas time 


Here are a few of the late features of Noricigh Diamond 
Wagons: New double-bolted Tongue Pull. An im- 
proved Fifth Wheel that speaks for itself. New Tongue 
Braces or Hounds that make it the strongest part of the 
wagon. The new idea large barre: anti-friction hub 
The Norleigh Diamond Automobile Hub Caps instead 
of the ordinary tap. 

Per dozen 
No. 175-10. Steel tires, 1: 2 
No, 175-10. Rubber tires 


HOW WILL A RED WAGON LOOK 

on Christmas morning? Just think of the wide-open eyes, the cries of 
delight and the clapping hands Is it surprising that all of us go broke at 
Christmas. Christmas is the time to look outward, not inward. Christmas 
is the time for others, not f 


urself And be aure to get the wagon with 
rubber tires because all the boy 


know they are the most up-to-« 
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NO. 307. 


No, 307. ELECTRIC SAD IRONS. A thoroughly 
Practica! Sad Iron that will be greatly appreciated as a 
Present. Welchs alx pounds, double pointed, full nickel 
plated, black ename! wood hand_e with cord and stand. 


Each ...... succeccncecesces SecccscosesesesaceaSs OU 


No. 33, a8 pletured below, & our celebrated Norteigh 
Diamond Sad Iron Set. The set consists of two 6'y-pound 
and one 4-pound tron. The handle ts the Norleigh 
Diamond aeif-cooled kind of pressed steel and is alone 
worth more than the averageset of Sad Irons. The irons 
are fully niekel plated with asbesros lining between holder 
plate and iron. 


Price, per 80t. . . ~~~ -----<-0-erececewn ence cece en SZ A0 


No, 33. 


WITH THIS ELECTRIC IRON 


you can press your husband's pants, The charming bride of a young friend 
of mine one day pressed his ee. She put « long towel inside of hia trousers 
and forgot to take It out, hat night at a ball he created a sensation as he 
two-stepped with this long towel gradually working down from his trouser 
leg, He was much mystified as to where the towel came from, but he told 
me afterwards that, with tears in her eyes, his sweet little bride made ber 
confession that night. If you are engaged, look to the tuture—give your 
sweetheart an electric sad iron, kK 
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No. 12-1F. Seal 
leather case containing 
three pairs of Scissors. 
One pair embroidery 
point, 344 Inches) long 
and one each, regular 4} 
and 534 inches, fancy sil 
lined ‘ease with nickel 
disap — Diamond Edge 
goods. 


Per set .....-- -=--35.00 


No. 114. Four pairs plata straight pattern, round handles, highly 
nickeled and finished-——Diamond Edge qua'ity. One pair embroldery 
point. three pairs straight pattern. Genuine morocco leather case, 
ether se! ) fastening, plush lined and strictly high class set of real Diamond 
edge quality. 


Price per : 


EVERY CHRISTMAS 

We sell Scissorsin sets. Then, we don't sell any more until next Christmas. 
Scissors in sets are one of the things people never buy except when they 
catch the Christmas fever and want to express their love and affection for 
some other mortal. ‘They sure do look attractive in their leather cases with 
their silk and plush nings. 1 guess that's why they sell—they appeal to the 
eye. Then, in our sets we put in the real DIAMOND EDGE quality 
Seissors, and you know, sister, they are quite different from some of the fancy 
German kinds. M K 
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Holiday Pocket Kuives 


“J THESE KNIVES ARE DIAMOND EDGE 
QUALITY THROUGHOUT 


No. 341 as illustrated on the left. Sterling 
silver handle in French Gra: ng nish, Columbia 
design. German silver li spear blade, nail 
blade and file and cigar cutter. A very popu- oy 
lar gentieman’ a knife. es 


Price, per docen........---+.----..--$44,00 7 « 


No. 481941585 as tlustrated below. 
Congress style Starting. 6 silver handle, 
French Gray finish, Water Lily de- 

. German silver lined, crocus fin- 
, etehed blades. One |t Con- 
gress blade, two small pen blades and 
one file, Diamond Prdge quality 
throughout—as gem of the C utler’s art, 


Price, per dozen.............. 350,00 


EXTRA FANCY POCKET KNIVES 


are bought during the holidays. Most men and women have common 
sense untl] they start out to buy presenta, Then everything goes. A man 
buys something as a present for a friend that he would never buy for himself. 
‘When a man is just bubbling over with love and affection for somebody, that's 
the time to *‘touch his wad."" Now when a lady comes in and wants to buy 
a pocket knife for her husband, work off one of these solid silver handles. 
‘The week after Christmas a Barlow would be good enough. M. K. 
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American 


Stove Boards 


The upper half of the pic- 
ture shows one of the Floren- 
tine designs. The lower half 

| shows a New Crystal design. 

The Florentine is brilliant- 

ily beautiful and completely 
satisfies the person looking 
for beauty. 

The Crystal design is beau- 
tiful in its simplicity and 
appeals because of its evident 

| utility. The two designs 
‘ie every possible need. 


Wii ae 
Ne Ab . " 


na 


OBLONG OR SQUARE SHAPE WITH EITHER WOOD OR PAPER LINING 
SPECIFY AMERICAN 
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NAME REGISTERED 


A MONTHLY MAGAZINE FOR 
HARDWARE BOSSES AND THEIR CLERKS 


Vol. III NOVEMBER, 1910 No. 10 


Address all Communications to 
KINNEY, Teamster and Editor 
c/o NORVELL-SHAPLEIGH HARDWARE CO, 
ST. LOUIS, U. S. A. 
Subscription Price to Hardware Clerks - - - - 12 Cents per Annum 
To Hardware Bosses and all others - - - - - 24 Cents per Annum 


THE MAIN WORKS HAS 
THE HOOKWORM 


AN ESSAY ON RETIRING FROM BUSINESS 
By Mike Kinney, Teamster and Editor 


OR three long years I have been editing 
this intellectual bibliograph for the weak- 
minded and I have never mentioned the 


name of the president of the Diamond 
Edge emporium onct. 


He has his Shortcomings 


As men come and go I have only a fair 
opinion of the boss. Of course he has his short- 
comings, but on the average I guess he stacks 
up about fifty-one per cent right. I will say one 
thing to his credit, and that is, he has always given 
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me free rein to write The Gimlet as I pleased. 
He has never butted in to my well-ventilated 
editorial office on the shipping platform with any 
outside suggestions. 


This is his Swan Song 


It’s now up to me to 
write his “swan song,” as he 
has resigned his office as 
president, to take effect at 
the end of the year. There- 
fore, Madeline, touch the 
keys gently. Put on the 
soft pedal. Get that rose- 
colored spotlight ready to 
do business. If you have 
tears to shed, get out your 
delicate lace handkerchief 
and prepare to shed them 
now without disturbing the 
powder on your pretty nose. 


Some envious and trouble-making competi- 
tors have spread the report that there has been 
some lack of harmony between the Main Works 
and myself, and that, as a result, knowing I 
seldom die and never quit, he has tendered his 
resignation. I wish to assure all the weak- 
minded readers of The Gimlel that there is not 
the slightest basis of truth in this rumor. The 
boss and I have been chums for many years and 
we know so much about each other we have got 
to hang together or we are likely to hang 
separate, 


“DIAMOND EDGE 1s 4X QUALITY PLEDGE" 


590 


The Gimlet 


The real truth of the 
whole matter is that in the 
fall of 1909, when the boss 
went down to the convention 
of the National Hardware 
Association in Atlantic City, 
he caught the hookworm 
from Charlie Ireland of the 
Odell Hardware Company of 
Greensboro, N. C. When 
he returned from that meet- 
ing all of us here realized, 
with sorrow, that a great 
change had come over him. 
The symptoms in his case 
have gradually grown worse and worse until his resig- 
nation as president followed. Now, I wouldn't be a 
bit surprised to hear of Charlie Ireland retiring from 
business also. But, of course, so many have the hook- 
worm down in that part of the country it doesn’t 
make so much difference. 


Something doing in 1910 


This sure has been a busy year in this 
hardware shop. Sales have increased every 
month. We expect this year to make a gain of 
$1,500,000.00 on top of a gain of the same amount 
we made last year. The boys on the road are 
just busting their boilers trying to doit. On the 
first of November our gain was $1,200,000.00, so 
that leaves just $300,000.00 to make up in 
November and December. 


Then, early this year we increased our 
Board of Directors by letting in a number of 
heads of departments on probation—say for 99 
years. 
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We increased our capital stock $1,000,000.00, 
having that much surplus in the treasury. Of 
course this took a lot of time and legal work and, 
as Judge O'Neill Ryan sez, we first had to give 
our lawyers a “retainer,” then a “refresher,” 
a little later on a “reminder,” and finally the 
“remainder.” 


Then, just to show there was no hard feeling, all our 
salesmen and employes were given an opportunity to buy 
stock on the ground floor, and there wasn’t any sub-cellar 
either. 


The Directors’ Meeting 


When all these things were settled and done, 
the boss one day called the directors together, 
and it is reported to me he got off a little speech 
something like this: 


“Boys, you know I never was much of a business 
man, nohow. When I was young I was in training 
to be an artist. Then, you know, I always had the 
writer’s itch. My father was in the cotton business and 
the price of cotton happened to go up when the old gentle- 
man thought it was going down. And so, as a result of 
his slight mistake in judgment, I landed pushing a truck 
in a hardware store, and I have been pushing hardware 
ever since, 


“That happened thirty years ago, and while, I am 
not in the Vanderbilt class, still I have got enough 
mazuma safely invested so I can have a dish of ice 
cream and a piece of pumpkin pie at least on Sundays. 
So, since I have contracted the hookworm from Charlie 
Ireland, I want to tell you that you will have to elect a 
new president at the end of 1910,” 
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Well, sir, it was something of a surprise to 
the directors, because, while the boss had always 
said some day he intended to quit the game, no 
one ever took him quite seriously. 


Then it was all fixed up that after the “old 
man’”’ retired as president he would remain as a 
director and attend directors’ meetings—when he 
happened to be around. While he will not be 
president, I get it confidentially that he will hold 
on to his big slice of stock in the DIAMOND 
EDGE emporium, and I guess at the end of the 
year he will come nosing around to see about 
those dividends on the preferred and common. 


Mike will still edit The Gimlet 


But don’t worry, dearest. Even if the president is 
gone, like the poor, you will still have me with you and 
I will continue to edit 7'he Gimlet with the usual amount 
of irregularity. 

So, on January Ist, 1911, Mr. R. W. Shapleigh 
will become president, and in the next Gimlei— 
the December number—I will tell you all about 
his weaknesses. I am going to save him up for 
next time, because in this number I want to give 
you an interview I had with the old president on 
the subject of retiring from business just before he 
walks the greased plank that tilts outward. 


The Boss visits Mike 


One day this week, just after lunch, the boss 
meandered out on the shipping platform, smoking 
one of Stickney’s big open-air, free-burning cigars. 
He had that appearance of after-lunch good 
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nature. SoI pushed over 
a box of Norleigh- 
Diamond lanterns, invit- 
ed him to set down, and 
sez I: ‘‘Boss, I want you 
to drawa diagram of your 
reasons for shaking the 
hardware business. I 
want an interview for the 
benefit of the 42,000 
feeble-minded readers of 
The Gimilet.” 


The Boss talking to Mike Kinney 


The boss he just set and puffed out a few 
rings of smoke, and sez he: ‘Mike, the hookworm 
makes a mighty interesting disease. You know, 
I think the hookworm has a whole lot of sense. 
He has a code of philosophy all his own.” 


Seeing the boss was in a talkative mood I 
sez, “‘Tell me some of the symptoms.” 


This Country is going too Fast 


“Mike,” sez he, “this country is hurrying along too 
fast. We are all in too much of arush. Now, when you 
get the hookworm it makes you stop and think. You set 
down and size up life along the idea of —Where did I 
come from? Where am I at? Where am I going to land? 


“You see, when a fellow passes his forty-sixth birth- 
day the hookworm sez to him, ‘Say, brother, your eyesight 
isn’t getting any stronger.” Then the dentist remarks 
that ‘A composition filling will last as long as you will 
— i.’ Of course the average dentist has no sense of 

umor. 
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“Then, when you brush your thinning hair in the 
morning you notice a few rings under your eyes that 
don’t rub out. So, with the assistance of the hookworm 
you wake up some fine day and realize you are a last 
year’s pullet.”” 


Then the boss he smiled at me, shook some 
ashes off’n his cigar and went on: 


My old friend, Soapy Smith 


“Life is a good deal like a game and a philosopher 
Ought to study the rules. He ought to learn something 
from the experiences of others. Now, when I was selling 
hardware out in Colorado, my old friend, Soapy Smith, 
who used to deal in Cripple Creek and who met with a 
sudden and unexpected death somewhere in Alaska, said 
that the only man he ever knew to win was the man who 
quit with chips.” 


Then sez the boss: 


“This is a wonderful, wonderful world. It is a 
beautiful world. Almost every evening there are sunsets 
which rival in beauty the best works of the greatest 
painters. But when a fellow is leaning over a desk, work- 
ing by electric light on kicks and claim papers from early 
morn till dewy eve, he don’t 
see many of these sunsets. 


“Then there are a whole 
lot of different countries in 
this world and a lot of differ- 
ent people, and before aman 
cashes in, if the chance is giren 
him, it does seem a shame 
if he does not carry his 
hookworm around to see 
these countries and these 
On ship people. 
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Figures it all out 


“Now, Mike, this is how I figured it out: If the 
average man has extra good luck he may live to seventy. 
There’s no use counting on better than that. So, at 
forty-seven, there are just twenty-three coupons left, and 
the first annual coupon you cut off the twenty-three is 
the best. You get your biggest dividends first. Every 
year the dividends grow smaller and smaller, and at last 
all you really need is a warm corner by the fireside, an 
occasional kind smile and a little soft food.” 


“Say,’”’ sez I, ‘you make me feel like going 
around the corner to Kleinert’s for a drink.” 


“No, sez the boss, “it’s all right; but there’s no use 
fooling yourself about the future. When you get up close 
to the fifty mark then it’s time to take an inventory and 
prepare for the aerial glide. 


What are the Best Things? 


“With this hookworm working through my system 
I just sort of figured out what were the best things in 
the world—what money buys and what money can’t 
buy—and it sure was a surprise to me to find how little 
an exira amount of money counts after all when it comes 
to a question of happiness. Of course a certain amount 
of money is necessary—just enough to guarantee you a 
sure thing on independence—but after that, money isn’t 
the whole cheese, by a long shot. 


“You know, Fra Elbertus 
said a mighty true thing when 
he worked it out ofhissystem, 
that we do not own things but 
that things ownus. That’s 
one of the best things the Fra 
ever wrote. Suppose, for 
instance, I want a book. 
can go to the public library 
Our books own us and have a man hunt it up 
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for me. Now, you know, at home I have so many 
books I can never find just what I want, and sometimes 
I get them at the library when I have them some- 
where at home, but can’t find them. You see a man at 
home can’t afford to keep a librarian. 


Walks to the Art Gallery 


“Then, in my house I have a few paintings 
and other pictures. Sure I have to pay the 
insurance on them and also the taxes. But in 
ten minutes I can walk from my house to the 
art gallery in Forest Park, and there is one of 
the finest collections of statuary, paintings and 
objects of art in the whole country. It is there 
free to the people. And all the things in the 
art gallery are mine, clear up lo my capacily to 
enjoy them, without any trouble or responsibility on 
my part. 


“Then, when I walk I have the benefit of the fresh 
air and exercise. Walking keeps down gout and rheuma- 
tism and prevents hardening of the arteries. Exercise 
holds down the flabby and double chin, the distending 
paunch and the waddling gait. And, you see, walking is 
absolutely free. 


“There is Tolstoy who has just died. While he wasa 
radical and an extremist, still his life and his death have 
a deep significance. His method of living was a protest 
against THINGS. He lived for IDEALS. 


“Nearly all the quarrels in this world are about 
THINGS. A family may live in happiness until they 
start to divide up THINGS, like land, or pictures, or 
furniture, or silver plated ware, and then the row starts, 
and the row usually breaks up the family. If there had 
been no THINGS then there would have been no row. 
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“Then people get nervous prostration and wear them- 
selves out just taking care of THINGS. I have known 
whole families to lock up luxurious homes and travel just 


to get rid of the responsibility of taking care of their 
THINGS.” 


And then the boss chuckled and told me a little story 
of a street peddler who was perfectly happy, contented 
and prosperous selling nothing but peanuts. One day 
along came a friend and suggested he increase his sales, at 
the same expense, by adding a line of popcorn. “Then,” 
remarked the boss, “this man who was formerly happy 
and contented was taken to a hospital with an attack of 


nervous prostration. The popcorn was too much for his 
business ability.” 


Get acquainted with your family 


“But, the main thing, Mike, when the hookworm 
gets you is in the fact that you take time ic get acquainted 
with your family, relations and friends. You have time 
to read, to think, to take a walk in the cold, crisp after- 
noons before dinner. 


“And I have also noticed that as long as a 
man draws a big salary he is always a free spender. 
But just as soon as he commences to live on 
interest or on dividends he takes care of his 
money and gets to be a regular tight-wad. 


Free Spenders 


“Then, the trouble with free spenders is that their 
children are educated up to be free spenders, too. It’s 
unreasonable to expect a boy or a girl raised in luxury, 
with push buttons, ladies’ maids, fancy clothes, auto- 
mobiles and society stunts, to suddenly settle down to 
the simple life when they start out on their own hook. 
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“TI guess there ain't no 
doubt that a good many 
of our rich people are edu- 
cating their children to 
prefer being parasites in 
comfort to being independ- 
ent on moderate means. I 
guess many a young man 
figures it out that the 
easiest way to make money 

: is to marry a rich girl, and 
Young man marries rich girt many a young girl puts the 
kibosh on her poor suitor and marries a low-brow who 
has the mazuma. 


More Trouble than a Wholesale Business 


“It’s more trouble to keep a lot of servants 
in a good humor than it is to run a wholesale 
hardware house. The more plumbing you have 
the more leaks there are. If you have a lot of 
bonds paying four per cent, then the State wants 
two per cent for taxes, or fifty per cent of your 
income. 


“The whole syslem, as I figure it out, seems 
to be to take money away from the man who has 
wasted most of his life grubbing for it. 

“Say, Mike, I have some 
way-up financier friends, but 
every time they have given 
me a tip on a “good thing” I 
have lost my dough. Isn’t 
it queer it always just hap- 
pens I get on the wrong 
financial car? The only 
money I ever made was out 
of the poor people. Somehow a 
I never had any luck taking Poor girl and low-brow 
it away from the financiers. 
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Dinners and dress, or-— 


“Say, old man, just 
imagine rushing home night 
after night, bolting down 
your supper, then putting on 
a dress suit, a standing col- 
lar, white kid gloves and 
going to a dinner or theatre 
party to listen to society 
conversation, That’s the 
reward some men look for- 
ward to as a result of their 
incessant labors. And that’s 
the reward money and high 
social position bring. Don’t 
it make you smile? 


Wouldn’t you rather sit somewhere over a sanded floor 
and talk politics, art or religion with some artist, editor 
or literary man who wears a $14.99 hand-me-down suit? 


The President of a Bank 


“The other day the president of one of the 
largest banks in this city remarked to me that 
the big rich of this country are a lot of cowards 
and the very poor don’t know anything. Said 
he: ‘The only people who will save this country 


are the middle class— 
the people of moderate 
incomes. And when 
they are aroused our 
politicians will have to 
reckon with them.’ 

“So,” sez the boss, ‘‘be- 
fore it is too late, before I 


have lost interest in every- 
thing else except making 


A sanded floor and 
good fellows 
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money, I just thought I would put on the brakes, get 
away from long office hours, take time to be a sociable 
being, to read, study and travel, and I guess if I live to 
reach the soft-food stage, if I haven’t very much 
money, J will have a great collection of pleasant memories. 


STOVES AND HARDWARE REPORTER 


“But, I guess after all the hardware trade of the 
country won't lose my scintillating intellect. I have just 
bought out STOVES AND HARDWARE REPORTER, 
a trade paper that has been running in this city for twenty- 
seven years past. It was founded by Giles Filley, former 
president of the Excelsior Stove Company, who made the 
celebrated ‘Charter Oak’ brand of stoves. You know, 
Mr. Filley was the man who indorsed for a friend for more 
than $1,000,000.00 and, as usual, had the pleasure of 
paying it. Old Mr. Filley paid up every cent. This 
trade publication is proud of its founder and some of 
pea days in its columns it is going to give the full story 
of his life. 


“Now,” sez the boss, ‘Mr. H. H. Roberts—a man 
who has had a whole lot of experience in trade journal- 
ism—will be business manager of Stoves and Hardware 
Reporter. He will take all the details off my shoulders. 
All I will have to do is to write editorials and to keep in 
touch with my old friends among the retail merchants, 
jobbers, manufacturers and traveling salesmen.” The 
boss sez the surprising thing about starting Stores and 
Hardware Reporter is in the fact that a number of the 
best hardware jobbers in the country have volunteered 
advertisements. Gee! It sure will look queer to see a 
trade journal with a lot of jobbers’ advertisements. 


Stoves and Hardware Reporter is a weekly. 
It comes out fifty-two times a year. The sub- 
scription price is $1.00, less than two cents a 
copy. All the weak-minded are invited to sub- 
scribe. 
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For the Rest of the Year 


For the rest of this year the boss will spend his 
mornings at his office in the DIAMOND EDGE empor- 
ium, while his afternoons he will spend in his little green 
editorial room, No. 902 way up on the ninth floor of the 
La Salle Building, at the corner of Broadway and Olive 
Street. Say, brother, you should see this little green room. 
It sure would make you smile. The boss hasn’t even had 
his name put on the door. But he told me to say in 
The Gimlet that when any hardware men—whether mer- 
chants or salesmen—are passing through St. Louis he will 
be glad to have them drop in to see him. 


Farewell 


So this, then, is the farewell of the boss to the 
customers of this house, our salesmen and to the 
hardware trade as president of this hardware 
emporium. 

He sez he is grateful for the friendship, support and 
encouragement of the retail merchant. He went on the 
road in 1883, he left home on his first trip as a salesman 
with many misgivings, but in the years that followed he 
called on and sold goods to little cross-road merchants 
and to big merchants in the large cities, and everywhere, 
sez the boss, he was always treated with the greatest 
kindliness and courtesy. ‘I owe a great deal to the retail 
hardware merchants of this country,” sez he. ‘“‘They 
have done a whole lot for me, and in my new position as 
editor the interests of the retail dealer are going to be 
first in my mind. His interests are going to be ahead of 
the interests of either jobbers or manufacturers. 

“Next to the retail dealer in my estimation stands the 
traveling salesman. Noman has a closer sympathy for 
the traveling salesman than myself. For 10 years I car- 
ried a grip. For 18 years I have been in the closest 
contact with him as a manager of salesmen, There are 
no truer or better men in this country, as a class, than 
the traveling salesmen.” 
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The boss’ cigar was pretty short, it was burning down 
close to his gray mustache. In his recollections of old 
times I think he had almost forgotten where he was. 
Finally he “came to” with a sort of start, threw the 
stump of his cigar under the feet of one of my horses, and 
sez he, “Well, Mike, with you giving it to them straight 
in The Gimlet and with me saying just what I think in 
Stoves and Hardware Reporter, I guess there will be some- 
thing doing in western trade journalism.” 


So the boss nodded, grinned and disappeared 
into the big office. 


Well, I wonder if he won't stir up some dry bones as an 
editor. I guess when he gets warmed up to the work 
there will be something doing. I guess his hookworm 
will get a run for his money. I guess there will be a few 
plain things said in language that won’t be hard to under- 
stand, Of course, we have some great trade papers in 
this country, but it sort of impressed me that most of 
the editors are on the fence on every leading question. I 
guess I will have to read the boss’ new journal just to 
keep tab on him. I guess it won’t seriously affect J'he 
Gimlet—especially the charity list. 


In a New Brunswick village a town character who 
preferred emphasis to the verities was a witness in a petty 
trial involving an auger. He positively identified it as the 

of the parties to the suit. 

“But,” asked the attorney for the other side, ‘‘do you 
swear that you know this auger?” 

“Yes, sir.” 

“How long have you known it?” he continued. 

“T have known that auger,” said the witness, impres- 
sively, “ever since it was a gimlet.””—Lverybody’s. 
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I happened to run across this poem and it 
struck me as being the real thing.—M. K. 


e ° 
° if uu can keep your head when all about you > 
. losing theirs and blaming it on you; ° 
e pia — can trust yourself when all men doubt you, ° 
e ut make allowance for their doubting too; ° 
° If you can wait and not be tired by waiting; ° 
= Or being lied about, don't deal in lies, ° 
° Or being hated—don't give way to hating, ° 
° And yet don't look too good, nor walk too wise; ° 
2 ° 
e Tf you can dream—and not make dreams your master; « 
Sd If youcan think—and not make thoughts your aim, ° 
° If you can meet with Triumph or Disaster ° 
e id treat those two imposters just the same; ° 
° If you can bear to hear the truth you've spoken ° 
° Twisted by knaves to make a trap for fools, ° 
e Or watch the things Srp gave life to, broken, . 
2 And stoop and bui ° 
x ° 
of ° 
4 o 
e ° 
e ° 
e oO 
° ° 


Tf you can make one heap of all your winnings 
And 


‘em up with worn-out tools; 


age Ape on one turn of hag eth og 
, and start again at your innings 
And never breathe a word about your loss; 
i can force your heart and nerve and sinew 
'o serve r turn long after they are gone, 
And so hold on when there is nothing in you 
Except the Will which says to them: “Hold ont" 
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SALESMEN I HAVE KNOWN 


Being the story of the successful sales- 
man who accepled a house position. 


By Mike Kinney, Teamster and Editor. 


HIS salesman was a 

a success. He was 
: 4 good-looking. He 
F- had a friendly way. 


His manners were 
n engaging. He told a good 
at 


“ nNOTRL 


story. He had a merry 
laugh. And he was a fairly 
ant steady worker. He was the 
Th sort of man who knew the 
conductor on the train, the 
brakeman, the bus man who 
carried him up to the hotel, 
the hotel clerk, The dining- 
room girl was always glad to 
wait on him promptly, and 

This salesman was a success thought he was ‘‘such a 

: gentleman. 

He never startled his trade with any unusual 
innovations. He never made any remarks to a 
customer which might lead that customer to 
think he was not running his store in the most 
approved and up-to-date manner. This sales- 
man just smiled and was agreeable and took the 
order. 

He was a member of several secret orders. If there 
happened to be a meeting the evening he was in town, he 
went to this meeting with his customer. The customer 
told his wife he was a fine fellow, and sometimes they had 
him up to dinner, He was a man who never aroused any 
antagonism. He never said anything brilliant. He 
seldom advanced a new idea. He never hurried. 
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On the other hand, he was sober, clean in his 
talk and always called on time. He attended 
to the little details of his work. He answered 
letters promptly and satisfactorily. 


At his headquarters he lived in a nice large frame 
dwelling. It was on a good street among the leading 
merchants. His wife was a pleasant little lady who 
attended to her own housework and looked after her 
children, as good mothers should. 


This salesman was a 
deacon in the church, and on 
Sundays he put on his frock 
coat and white tie, blackened 
his shoes on the back porch, 
and with his gilt-edged bible 
under his arm, escorted his 
wife to and from the house 
of worship. It was one of 
his duties to pass the plate. 
He was a member of the 
church club. He greeted 
strangers at the front door of 
the church with the same 
pleasant manner he used to 
such advantage in ‘selling 
goods. 


So you see from this story that the subject of 
this sketch was quite a prominent man in his 
town, Not only in church affairs, but in civic 
affairs his opinions were listened to with great 
respect. This salesman and his family were very 
happy. His children knew—as all children 
know—that their father was a man of some 
consideration among his fellows. 


Deacon in the church 
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When at regular intervals 
this salesman visited his 
house in the large city, he 
was welcomed with open 
arms. The president of the 
company chatted with him 
confidentially about the busi- 
ness. He asked his sugges- 
tions. The other officers 
were also cordial. He was 
invited out toluncheon. He 
was made much of by his 
company. As he walked patertained in president's office 
through the various depart- 
ments he unconsciously threw back his shoulders and 
held his chin high, realizing he was a great factor in the 
success of his house. 

On one of these visits the president of the 
company asked this successful salesman if he 
would not like to take charge of a certain depart- 
ment in the house. He drew glowing pictures 
of the salesman’s brilliant future. The salesman 
returned home with a throbbing heart. He 
told his wife, and they sat up almost all night 
talking it over. Finally he accepted. 

He and his wife came to 
the great city and looked for 
a house. Rents were high. 
They finally decided to take 
a small apartment in a large 
apartment building. The 
rooms surely did seem small 
and dark compared with his 
former home. 

Then the salesman settled 
down to his work as head 
of adepartment. He had to 
City apartments get down every morning at 
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7.30 sharp. There was just an hour for lunch. His 
house was very busy and he had to work two or three 
nights a week. Somehow he missed the pleasant con- 
versations and chats he formerly had with his customers, 
with the railroad men, with the hotel clerks, and with 
the dining room girls. People in the big city seemed to 
be in too much of a hurry to chat much, and with only 
an hour for lunch and with the little purchases he had to 
make he did not have time to linger and chat with 
anyone, 


And it seemed to him that 
after he came into the house 
the president and the other 
officers of the company were 
not as cordial as they had 
been when he was a salesman. 
The president frequently 
passed hirs >y without even 
a greeting. There was none 
of those long friendly chats 
in the president's office. Now 
when he was called into this 
office the talks were short and to the point. The president 


was working fast, and seemed to have no time for the little 


amenities of life which were so dear to the soul of this 
salesman. 


President's talk short—to the 
point 


He and his wife went to church in the neighborhood. 
It was a handsome church. They had a fine organ and a 
splendid choir; the musical program was quite elaborate. 
But the pew rent was high, and our salesman felt some- 
what lonesome in a back seat. He watched certain 
millionaires passing the plate. He remembered the days 
in the small town when he himself had performed this 
duty on every Sabbath day. 


Then, while his salary was somewhat larger 
in the house than it had been as a salesman, he 
found everything in the city was higher priced. 
The cost of living had surely gone up. His wife 
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A Simple Sporting Goods Window 


The above window was trimmed in our sample room and 
was made as simple as possible so that the different stages 
could be clearly explained. 

The first thing provided was five wood pedestals, which show 
in the picture. Two of these were fourteen inches high; two 
twenty-four inches high and one thirty-six inches high, 
were made of four by four with base and top of one-inch boards, 

In addition to the five pedestals, the only other fixtures 
was three diamond shaped boards as shown, The skates 
were attached with brads and wire, 

The bicycle is suspended from two screw hooks fastened In the 
Celling. 

The foot balls are also suspended from screw hooks. 

‘This window is very simple and any clerk can build tin halfa 
day's time after preparing the pedestals and diamond boarda, 


INVENTORY 
STICKER 


ror 1910 


1910 INVENTORY STICKER 


@,The blue seal design above represents a 
sticker just this size to be used at inven- 
tory time. All 1910 goods are branded 
with the blue sticker. The blue sticker 
says to you in future, “I am of the 1910 
vintage—push.” 


@, This suggestion was first made in Novem- 
ber, 1908, when we produced the red 
sticker. In 1909 we used the green sticker. 


The blue covers the 1910 inventory and 
is the color and size shown above. 


That the inventory sticker is a huge 
success is best evidenced by the large 
demand for the 1909 stickers. 


These stickers are carried in stock and 
come in cartons of 2,000 at seventy-five 
cents per thousand. If to be sent by 
mail, five cents per thousand will be added 
for postage. 


A FANCY CHRISTMAS BOX containing a 
DIAMOND EDGE Safety Razor, Norleigh Diamond 

Shaving Brush, a can of Norleigh Diamond Talcum 
Powder, a Bottle of Norleigh Diamond Face Lotion 
and a Norleigh Diamond Shaving Stick — all 
strictly high class goods. 

Will appeal to the women as just the right thing 
for gifts to men. 
These can be retalled at $2.50 with a good profit, but 


according to our regular method of listing we price as follows 
No. ND6. Tollet Set, per dozen #ets $36.00 


A Christmas Wishing Window 


A very simple window in which the wood pedestals are used 
again. The decorative scheme is Denison's No. 892 Christmas 
crepe paper which shows Santa Claus and the conventional 
holly design. 

But little merchandise is placed in this window, so that the 
idea may not be obscured, 

In addition to the merchandise shown a_ considerable 
quantity of ‘ket cutlery—scissors, etc., could be placed on 
the floor and other parts of the window. 

The wishbone is cardboard—plain cardboard cut to shape 
like a wishbone and then shaded with an air brush, giving it the 
round appearance. 

By following these plans any clerk can add such merchandise as 
they desire toshow. The crepe paper can be had at fifteen cents 
per roll. Three rolls were used here-—one roll being required to 
make the bow. 

Our effort In these windows i to set forth the'baste principle of 
window trimming, rather than to show elaborate trims. 
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and children had to dress better because the 
people in their neighborhood dressed better. 
They had to have some kind of amusement, and 
so he and his wife went to the theatre every now 
and then, and the theatre tickets were $2.00 per. 


After a while this sales- 
man got the run of the rou- 
tine work in his department, 
but he found himself up 
against a system of records. 

it the company wanted 
were results. For some rea- 
son the sales in his depart- 
ment did not increase as they 
were increasing in other 

eso ee AO departments. In the weekly 
meetings of the heads of 

departments these figures were shown up. It was nota 


case of pleasant greetings and hand-shaking. The win- 
ning way and the pleasant smile in this game did not 
seem to count. It wasa caseof RESULTS. It dawned 
upon this successful salesman that men in a great city are 
different from men in a small town. The city men were 
not quite as sentimental. They asked more questions. 
They wanted to know FACTS. They expected actual 
results. The winning smile and friendly hand-shake 
somchow did not seem to fill the bill. 

After he had been in the house a year the 
president of the corporation called this salesman 
into his office one day and asked him if he would 
not like to return to his old territory. The 
successful salesman asked what was wrong. The 
president, in a gentle and kindly way told him 
he had made a mistake in asking him into the 
house. He said: 
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“My friend, you are a good man up toa certain point. 
Personally, I like you very much indeed. You never rub 
me the wrong way. You are always pleasant. But it 
was a mistake on my part to ask you to come into the 
house, because, my dear fellow, you lack INITIATIVE. 
I have studied your work carefully as head of this depart- 
ment and you never started anything. You can take 
care of the routine all right and all the boys in your depart- 
ment are fond of you, but the entire year you have been 
in the house you have not advanced a single new idea; 
you have not done a thing to help increase the business. 
We must have men at the head of our departments who 
are aggressive. They must have initiative. They must 
develop new selling plans and ideas. 


“Take my advice 
and go back to your 
old territory and to your 
old friends. You will 
be happier and we will 
sell more goods in your 
department.” 

And so the salesman went 
é back. 

So the salesman went back The moral of this 
fable is that an inside job is not all it is cracked 
up to be. 


One day the boss down in the basement happened to 
run across a stock clerk lying at full length on a case of 
screws. The screws were on a truck. They were all 
waiting for the elevator. Sez the boss—‘‘You look pretty 
independent.” Sez the clerk—‘‘I can afford to be inde- 
pendent on $5.00 per week.” 
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In business we deal in straight lines. In art we deal 
in curves. 

Again let me impress upon you to look out for excep- 
tions in business. They are always dangerous. 

The wise clerk notes the unusual and then he investi- 
gates. Generally it means an error or something wrong. 

Any fool of a credit man can turn down an order. It 
takes a good credit man to fill the order and collect the 
money. 

Character and honesty are the basis of credit. The 
most dangerous man in business is the knave with plenty 
of capital. 

The simple way to arrive at your cost of doing busi- 
ness is to figure up what it cost you to do business last 
year in proportion to your sales. Then add this percent- 
age to the invoice of your goods this year in order to reach 
your actual cost. 

If your expense of doing business last year was twenty 
per cent, then you cannot figure any profit on an item that 
costs you $1.00 unless you sell it for more than $1.20. 

As you figure your expenses in proportion to your gross 
sales, you should figure your profits on your selling price 
and not on your cost. There is a difference. 

The man who causes the greatest amount of trouble in 
a retail business is the merchant who does not know how 
— it costs him to do business. He always guesses too 

20. 

Nothing would be of greater benefit to any town than 
to have a Cost Association where intelligent and experi- 
enced merchants could teach some of their fellow mer- 
chants how to figure out the expense of doing business. 
Ignorance on this subject has been the cause of many a 


Mh oP 
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LIMITED PARCELS POST 


An Essay by MIKE KINNEY, Teamster and Editor 


are now getting the census returns by 
cities and states. These returns indi- 
cate the large cities are increasing in 
population while the small towns and the country 
districts are barely holding their own or decreas- 
ing. To the most casual observer it is evident 
the drift of population is to the large cities. Any 
student of conditions can see that the progress 
of centralization of trade in the great cities of 
the country is steadily under way. 


Population always follows trade. The way to increase 
the population of a city is to have work for the people to 
do. If there is no work, or if the work in the country 
and in the small town is disagreeable and if there is plenty 
of work and better working conditions in the large cities, 
the workers are naturally going to drift to the cities. 


In the meantime the United States government is more 
than ever distressed by the tremendous deficit every year 
in the postoffice department. This deficit is caused by 
twothings: First, carrying second class matter at a heavy 
loss, and next, by rural free delivery service at another 
great loss. 

Uncle Sam started to carry magazines and newspapers 
at a loss with a view of making literature cheap. It was 
his idea to educate the people. That was at a time when 
advertising amounted to very little. Magazines and 
newspapers made their profits, not from advertising, but 
from their subscriptions. 


But when the magazines and papers of the 
country found what a snap they had in having the 


“DIAMOND EDGE IS A QUALITY PLEDGE” 
612 


The Gimlet 


government carry tneir puoucations at a great 
deal less than cost, they reduced their subscrip- 
tion rates, increased their circulation, worked 
up advertising and advanced advertising rates 
as their subscriptions increased. 


In a nutshell, the greater the circulation of a magazine 
or paper, the more money Uncle Sam loses in carrying it. 
The greater the circulation, the higher the advertising 
rates. The greater the circulation, the greater the volume 
of advertising that can be obtained. The more money 
Uncle Sam loses, the more the publishers make. 


The people get educated, all right, all right, 
but they pay for it in taxes. 


Uncle Sam is afraid to attempt to advance second class 
postage on account of the how! that will be put up by the 
publishers who are earning what Uncle Sam loses. Uncle 
Sam, you know, is largely a creature of politics. Officials 
in power to-day are afraid of being put out to-morrow. 
The newspapers and magazines, by properly educating 
the people, can be widely influential in keeping a party in 
power or putting a party out of power. If, for instance, a 
party in power should decide to advance second class 
postal rates it would be a great temptation to the press 
of the country to try to put them out of business, and the 
chances are they could do it. 


On the other hand, there is rural free delivery. The 
delivery wagons are being driven over the country at a 
loss. If these wagons could be loaded with merchandise 
they might make a profit. How can this loss be turned 
into a profit? Easily enough—by having Uncle Sam go 
into the transportation business. 


But there is great opposition from many 
sources in the country to a general parcels post. 


All right. We won’t have a general parcels post just 
now, but we will advocate the experiment of a limited 
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parcels post in connection with rural free delivery. The 
parcels post will operate only from the small town out to 
the rural districts that are served by rural free delivery. 


This proposition, you see, is simple. It will please the 
farmer because he is supposed to get something else for 
nothing. It will please the country merchant because he 
can deliver his goods out on the rural free delivery without 
having a wagon and horses of his own. It will please 
Uncles Sam because his empty rural free delivery wagons 
will travel loaded. It will not bother the express com- 
panies because they do not make any money on packages 
that are hauled over the country by horse power; they 
can only make money on their express packages when they 
are carried by rail. So everything is lovely and the goose 
hangs figh. 

But let us turn the calcium light of our intelli- 
gence on this proposition. 


In the first place, just as soon as parcels post is started 
in this way the advocates of parcels posts will extend it 
further. The limited parcels post will simply be an 
entering wedge. It will start just like rural free delivery— 
with one little experimental route and the small appro- 
priation of only $10,000 for the first year. 


Just as soon as rural free delivery parcels post is estab- 
lished every mail order house will have an agent in each 
town. These agents will make up club orders. The 
goods will be shipped from the catalogue house by freight, 
direct to the town at the end of the rural free delivery. 
Then this agent will open the boxes and reship the goods 
over the rural free delivery in small lots. 


So the limited parcels post will play right into the 
hands of the catalogue houses. It will suit them exactly. 
It will suit them a good deal better than a general parcels 
post because a general parcels post that could be used by 
all kinds of houses in all lines would lead to competition. 
But with the great variety of goods the catalogue houses 
carry and their immense stocks, they could afford to have 
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a local agent at the end of the rural free delivery line 
when other houses selling an individual line could not 
afford to have such a system of distribution. 


By this limited parcels post system the great 
catalogue houses will not only be helped but 
their competitors will not be able to take advan- 
tage of the same opportunities. 


So, with the population of the smaller towns and agri- 
cultural communities already flowing to the great cities, 
it will be the policy of the country to foster a system which 
will lead to greater centralization of humanity, wealth 
and industry. 


I am just a common, ordinary teamster, but all this 
looks to me like poor government. It’s the wrong idea. 
The cost of living has already gone up very high because 
we have too many people in the cities and too few people 
on the farms. What this country needs is more farmers. 
Hell always breaks loose in the cities. Help always comes 
from the farm. We want more small proprietors in busi- 
ness and fewer men at the head of organizations e-nploying 
thousands and thousands of people. I want to see the 
small town flourish. I believe hundreds of prosperous 
small towns are better for the state than a few overgrown 
large cities. 

I am furninst too much centralization either 
in government or in cities. That’s why I am 
furninst this new limited parcels post scheme. 

Do you agree with me? 


If you do, get the merchants in your town together and 
talk things over. Read up on the subject. See where 
you get off. Take up the question with your congressman. 
Let him know just what you think. If you don’t, some 
of these fine days the biggest man in your town will be the 
fellow who distributes the catalogue goods from your 
place over the rural free delivery parcels post to all the 
farmers in your community. 
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LAST WILL AND 
TESTAMENT 


IN the hurrry and rush of hauling, in the 
T | midst of scrapping with my drivers, 
every now and then I read something 


that makes me pause and think—some- 
thing that touches the gentler side of my time- 
worn, battle -scarred, case - hardened make - up. 
Some of these articles have the same effect as 
the odor of new mown hay on some dweller in 
the city when he takes a quick automobile spin 
out in the country. It revivesold memories. It 
makes one think of old friendships. Of the old 
swimming hole. Of the days when we tied knots 
in the other fellow’s clothes. Then we sigh and 
wonder what has become of Jim and Harry and 
George. 

The following Last Will and Testament was written, 
just before his death, by the inmate of an insane asylum. 
It is not new! It has appeared in several papers, but 
very likely many readers of the The Gimlet have not read 
this “Will” and so I reproduce it in full. And possibly, 
you old hardened sinner, it may make you stop and think 
of the sweeter and better things in the world, outside of 
the grind of business and the everlasting crowding and 
pushing and chasing for the Almighty Dollar. M. K. 
4) = |b 
oe WILL eee 

) A 

I, Charles Lounsbury, being of sound mind and 
disposing memory, do hereby make and publish this my 
last will and testament, in order as justly as may be to 
distribute my interest in the world among succeeding men. 
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That part of my interest which is known in law and 
recognized in the sheep-bound volumes as my property, 
being inconsiderable and of no account, I make no disposal 
of in this, my will. 


My right to live, being but a life estate, is not at my 
disposal, but these things excepted all else in the world 
I now proceed to devise and bequeath: 


Item: I give to good fathers and mothers, in trust 
for their children, all good little words of praise and 
encouragement, and all quaint pet names and endearments, 
and I charge said parents to use them justly and generously 
as the needs of their children may require, 


Item: I leave to children inclusively, but only for the 
term of their childhood, all and every, the flowers of the 
fields and the blossoms of the woods, with the right to 
play among them freely according to the customs of 
children, warning them at the same time against thistles 
and thorns. And I devise to children the banks of the 
brooks, and the golden sands beneath the waters thereof, 
and the odors of the willows that dip therein, and the 
white clouds that float high over the giant trees. And I 
leave the children the long, long days to be merry in, ina 
thousand ways, and the night and the moon and the train 
of the Milky Way to wonder at, but subject nevertheless 
to the rights hereinafter given to lovers. 


Item: I devise to boys jointly all the useful idle fields 
and commons where ball may be played, all pleasant 
waters where one may swim; all snow-clad hills where one 
may coast and all streams and ponds where one may fish, 
or where, when grim Winter comes, one may skate; to 
have and to hold the same for the period of their boyhood. 
And all meadows with the clover blossoms and butterflies 
thereof, the woods and their appurtenances, the squirrels 
and birds, and echoes and strange noises, and a!l distant 
places which may be visited, together with the adventures 
there found, and I give to said boys each his own place at 
the fireside at night, with all pictures that may be seen in 
the burning wood, to enjoy without Iet or hindrance, and 
without any incumbrance of care. 
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Item: To lovers, I devise their imaginary world, with 
whatever they may need, as the stars of the sky, the red 
roses by the wall, the bloom of the hawthorne, the sweet 
strains of music, and aught else by which they may desire 
to figure to each other the lastingness and beauty of their 
love. 

Item: To young men jointly, I devise and bequeath 
all boisterous, inspiring sports of rivalry, and I give to 
them the disdain of weakness and undaunted confidence 
in their own strength, though they are rude. I give them 
the power to make lasting friendships and of possessing 
companions, and .o them exclusively I give all merry songs 
and brave choruses, to sing with lusty voices. 

Item: And to those who are no longer children or 
youths or lovers, I leave memory, and I bequeath to them 
the volumes of the poems of Burns and Shakespeare and 
of other poets, if there be others, to the end that they may 
live over the old days again, freely and fully, without 
tithe or diminution. 

Item: To our loved ones with snowy crowns I 
bequeath the happiness of old age, the love and gratitude 
of their children, until they fall asleep. 


Cece fs: sf 
MODERN MARY 


Mary had a little skirt 
Tied tightly in a bow, 
And everywhere that Mary went 
She simply couldn’t go. 
—Harper’s Bazaar. 


Don’t hem, haw and stammer while buying @ hammer, 
Demand a DIAMOND EDGE and you'll get it, 
Made of bar hammer steel, with a good hang and feel, 
If you don’t buy that brand you Ul regret a. 
—Floury Bill, Poet of the Ozarks. 
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THE BOY THAT WAS SCARET O’ DYIN’. 


By Annie Trumbull Slosson. 


INCE there was a boy that was dreadfully scaret 0” 
dyin’. Some folks is that way, you know; they 
ain’t never done it to know how it feels, and they’re 


scaret. And this boy was that way. He wa'n’t 
very rugged, his health was sort o’ slim, and mebbe that 
made him think about sech things more. ’T any rate he 
was terr’ble scaret 0’ dyin’. Twas a long time ago this 
was—the times when posies and creatures could talk so’s 
folks could know what they was sayin’. 


And one day, as this boy, his name was Reuben—I 
forget his other name—as Reuben was settin’ under a tree, 
an ellum tree, cryin’, he heard a little bit of a voice—not 
Squeaky, you know, but small and then soft like—and he 
See *twas a posy talkin’. ‘Twas one o’ them posies they 
call Benjamins, with three-cornered whitey blowths with 
a mite of pink on ’em, and it talked in a kind o’ pinky- 
white voice, and it says, ‘What you cryin’ for, Reuben?” 
And he says, “‘Cause I’m scaret 0’ dyin’,” says he; “I’m 
dreadful scaret 0’ dyin’.”’ 

Well, what do you think? That posy just laughed— 
the most cur’us little pinky-white laugh ’twas—and it 
says, the Benjamin says:, ‘“‘Dyin’! Scaret o’ dyin’? 
Why, I die myself every single year o’ my life.” “Die 
yourself!” says Reuben. ‘You're foolin’; you're alive this 
minute.” “Course I be,” says the Benjamin; “but that’s 
neither here nor there—I’ve died every year sence I can 
remember.”” ‘‘Don’t it hurt?” says the boy. 


“No, it don’t,” says the posy; “‘it’s real nice. You see, 
you get kind o’ tired a-holdin’ up your head and straight 
and lookin’ peart and wide awake, and tired o’ the sun 
shinin’ so hot, and the winds blowin’ you to pieces, and 
the bees a-takin’ your honey. So it’s nice to feel sleepy 
and kind o’ hang your head down, and get sleepier and 
sleepier and then find you’re droppin’ off. Then you wake 
up just the nicest time o’ year, and come up and look 
round, and—why, I like to die, I do.” 
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But someways that didn’t help Reuben much as you'd 
think. ‘I ain’t a posy,” he thinks to himself, “‘and mebbe 
I wouldn't come up.” 


Well, another time he was settin’ on a stone in the 
lower pastur’, cryin’ again, and he heard another cur’us 
little voice. ‘Twa'n't like the posy voice, but ‘twas a 
little, wooly, soft, fuzzy voice, and he see "twas a cater- 
pillar a-talkin’ to him. And the caterpillar says, in his 
fuzzy little voice, he says, ‘““What you cryin’ for, Reuben?” 
And the boy, he says, ‘I’m powerful scaret o’ dyin, that’s 
why,” he says. And that fuzzy caterpillar he laughed. 
“Dyin’!” he says. “‘I’m lottin’ on dyin’ myself. All my 
fam’ly,” he says, “die every once in awhile, and when they 
wake up they’re jest splendid—got wings, and fly about, 
and live on honey and things. Why, I wouldn’t miss it 
for anything!” he says. “I’m lottin’ on it.” But some- 
how that didn’t chirk up Reuben much. “I ain’t a cater- 
pillar,” he says, ‘“‘and mebbe I wouldn’t wake up at all.” 


Well, there was lots o’ other things talked to that boy, 
and tried to help him—trees and posies and grass and 
crawlin’ things, that was allers a-dyin’ and livin’, and 
livin’ and dyin’. Reuben thought it didn’t help him 
any, but I guess it did a little mite, for he couldn’t help 
thinkin’ o’ what they every one on ’em said. But he 
was scaret all the same. 


And one summer he begun to fail up faster and faster, 
and he got so tired he couldn't hardly hold his head up, 
but he was scaret all the same. And one day he was 
layin’ on the bed, and lookin’ out of the east winder, and 
the sun kep’ a-shinin’ in his eyes tell he shet ’em up, and 
he fell asleep. He had a real good nap, and when he woke 
up he went out to take a walk. 


And he begun to think o’ what the posies and trees and 
creaturs had said about dyin’, and how they laughed at 
his bein’ scaret at it, and he says to himself, “Why, some- 
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ways I don't feel so scaret to-day, but I s’pose I be.” 
And just then what do you think he done? Why, he met 
a angel. He'd never seed one afore, but he knowed it 
right off. And the angel says, “‘Ain’t you happy, little 
boy?” And Reuben says, ‘‘Well, I would be, only I’m so 
dreadful scaret 0’ dyin’. It must be terr’ble cur’us,” he 
Says, “‘to be dead.” And the angel says, “‘Why, you be 
dead.” And he was. 


BEWARE! 


‘Tis the Little Things. 


A big balloon; a lot of gas, 
A little hole— 
back to the grass. 


A motor car; tank being filled, 
A cigarette— 


An engineer; a wink of sleep 
Ten coaches piled— 


up in a heap. 


A hard coal mine; a hundred men, 
A lighted pipe— 
igh OO ant them again. 

A crowded beach; a bloomer miss, 
A little rip— 

let's cut out this. 
An acroplane; an ecery height, 
A little slip— 

turn out the light, 

—The Proof. 
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TEAMSTER 


You know, I went down to Atlantic City and New York to learn a 
whole lot about the hardware business and when I came back there was 
running through my head the little song from Madam Sherry. Hereare 
the words: 

Ev’ry little movement has 
a meaning all its own. 
Ev'ry tho't and feeling by 
some posture can be shown. 
And ev'ry love tho’t that a 
comes a-stealing o'er your 
be-ing must be re-veal-ing 
All its sweetness—in some 
appealing little gesture all, all its own. 

Well, say, everybody in Atlantic City and everybody in New York 
was singing this song. You know I always thought hardware men 
were a stern, dignified and serious lot, but Sam Bigelow, R. A. Kirk, 
Dick Shapleigh, Bob Dudley, Bill Enders, George Simmons, Harry 
Lupton, Eddie Kemp, Merriman, Taylor, George Hart, Allen McKinnie, 
Clarence Earl, T. James Fernicy, John Donnan, Charlie Ireland, 
Bill Barker, J. D. Moore, Tom Garland, Jantz and, last, but not least, 
Gus Gladding were all singing about “Ev'ry little movement has a 
meaning all its own.” 

But I guess I will have to carn my salary by writing a little trade 
“dope.” So here goes: 

GENERAL CONDITIONS—Business in the West is pulling 

buying and 


strong and steady. Merchants are conservative in their 
are buying often in moderate quantities. Our business continues to 


previous month. 

We hear that in the East business is not so good and we understand 
the large interests are curtailing prod are shutting down some 
of their mills and blowing out some of their furnaces. 
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Parent th prices are being very well maintained and 
an ee oa the part of the mienstactursin to 
+ mpd gl di 


POULTRY NETTING—Manufacturers have announced the 
jobbers’ prices. Jobbers are given to understand there will be no 


price. If the manufacturers maintain prices, the figures to retailers, 
adding 10 per cent for the jobbers’ profit, toc aan ne Ahan 
aslast year. Jobbers can afford to handle Poultry 

because most of the business is direct factory shipment with a 
freight allowance. 


E CLOTH—At the time Tie Gimlet goes to press our New 
Vick abies ie tos Wakdee?- Astoria reports that the manufacturers are 
still locked upin Parlor B, It is generally believed prices will be about 
the same as last year. 


SCREEN DOORS~—Prices not yet announced, but we do not 
expect any material ¢ as compared with last year. 
course, may be certain variations on special Doors. 


STEEL GOODS—Market situation announced in last month's 
pce This line of goods is practically by one well- 


more es gem ms ethat teiia: tae Gent Geode biadaaee of the 
Somntey i by the tail on a down-hill pull. 


THE TARIFF —We are still working nights data for 
the coming Tariff number of as Gimlet. erhe more we study on this 
subject the more interested we become. For further information on 
this question, see “The High Cost of Living.” 

AXES—Market strong. Handled Axes running heavy on the better 


grades. Established low prices bringing in double bit volume. Keep 
stock full, Factories slow in Fin delivery. 


EYE HAMMERS—Market firm. A possible stiff advance. 
CHISELS AND DRAWING KNIVES—Slightly higher. Manu- 
facturers together, Pocket Chisels with four-inch blades growing in 
demand. 
Bens SETS—Now is the time to have them in stock for Christmas 
tr; 
BELLOWS—Market advanced. 


os gh Bia with rumors of a full agreement with all outside 
makers, which will mean an advance. Demand good. 


AUGER BITS—May advance after January. 


AMMUNITION—Shooting season on. ep eck 
Wecee O9 ses nema ly. Loaded Shells—Winchester and U. M.C, 
makes. og es.—U. S., U, M. C. and Winchester makes. 
REMINGION BARREL HAMMERLESS GUNS—Are 
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going out stronger. Values are being r ized by consumers. Buy 

now. After Janu: Ist, 1911, we will advente $2.00 to $3.00 

and hope to have a few left to fill reflex demand caused by the sale o 

so many guns. Anticipate this and make some profit for 1911. We 

have only ““K"” and “A” grade guns left--12 and 16 gauges. 
GUNS—We carry all makes of Double, Repeating and Single 

Barrel Guns and Rifles, Write us. 


REVOLVERS—Market still low on U.S. Automatic. 


RAZORS—Diamond Edge $1.00 Safety Razor now in demand, It 
— work clean. The only silver plated Razor made retailing for 

HOLIDAY CUTLERY AND NOVELTIES—Can ship on demand, 
Scissor Cases, Carvers in cases, Pocket Knives in fancy boxes, Razors 
in seta, Wedding Sets complete in Silverware, all styles Flat or Hollow- 
ware, ving sets, ctc. 


RUBBER GOODS—Slight recessions in all lines for spring. 


COTTON GOODS—Firm. Old stock well depleted. No indica- 
tions of weakening. 


BICYCLES—Market advanced for 1911. Well-known makes 
—— Demand is coming back. Retailers should carry 
stoc 


COPPER GOODS—Very slight changes 


BOLTS-—-Market seems to be at bottom. Predictions for a 
stronger feeling after January. 

SAD ITRONS—Potts firmer. Large factory burned down and 
production short. 

BRASS FACED WASHBOARDS—Still low in price. 


HAND SAWS—May have a stronger market on high grade Saws 
soon. 


ANIMAL TRAPS—Insist on receiving the make you buy. It 
pays. 


STOVE GOODS—Encourage special sales. Many will buy from 
catalogue. 


BALDWIN MINERS’ LAMPS—Since the mines have opened 
up the uae for gg Acetylene Miners’ Lamps has — 
exceptionally heavy. miners are beginning to appreciate 
advantage of the gas lamp over the old-style oil. 

SADDLES, HARNESS AND STRAP WORK—Demand excep- 
tionally heavy for this time of the year, especially on high Stock 
— Prices remain firm. No evidence of a decline in the near 
future. 
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A GOOD THING 


I feel I am only doing my duty to recommend to the 
feeble-minded readers of The Gimlet that they write to 
the National Geographic Society at Washington, D. C., 
and become a member, so they can receive the illustrated 
monthly magazine of that Society. The price of mem- 
bership is $2.00 per annum, and you will get more for 
your money than from any other magazine you receive. 

I am not interested in this publication in any manner, 
shape or form. I just thought I would give you this 
“tip’’ as a Christmas present, and reading this magazine 
will certainly lead to the spread of knowledge, educa- 
tion and happiness. M. 


HAVE YOU EVER NOTICED WHEN ANYTHING MAKES 
A NOISE IT IS NOT DOING ITS BEST WORK? 
NOISE IS ALWAYS WASTE, 

When a dog barks he is only bluffing. It’s the swift 
and silent dog that gets quick action. 

Look at these fine automobiles. How swiftly and 
neiselessly they run. 

See the stenographer who is onto her job. There is 
no fuss about her work. 

Listen to the famous orator. How easy it seems to him. 

See the renowned dancer. She does it so easily it 
seems a pleasure—just as if she were dancing for fun. 
ae the great singer. Why, her singing isn’t work at 


Such is the reward of practice and skill. Always the 
work seems so easy. But let some one else try to do the 
same thing and /ear the noise, MIKE KINNEY. 


REAL NAVAJO BLANKETS 
the real thing in Navajo Blenbete tiie Sentence 
im y ’ 
Farmington, N. Ai. fer prices ad Gaeeae ee 
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In answering these want a ddress THE GIMLET, except 
where speci dress is given. 


POSITION WANTED. 


Position wanted by young man, twenty-six years old. Expertenced in 
banking, lumbering ‘and hardware; also understands bookkeeping and 
stenography. _Sober, reliable and competent. Good health, 


Wanted—a position as hardware clerk by young single man with good 
habits. Six years’ experience in hardware ani implement business. 

A hardware man, single, with 13 years’ experience a8 manager, buyer, 
advertising and window trimming, wants work in Southern ‘Texas, New 
Mexico, Arizona or California as manager of some up-to-date retail hardware 
or department store. Address, Bos ‘ovington, Tenn. 


HELP WANTED, 

Salesman in hardware atore to take charge of builders’ hardware, tool and 
cutlery department, Must be energetic and good stock keeper; none other 
need apply. M. T. = ¥ 

First class young man for gunsmith in & repair shop. One who can do 
repairing on all kinds of guns, Steady position. Address, Phillippt- 
Wishart Co... Memphis, Tenn. fi = 

Hardware clerk familiar with builders’ and shelf hardware, Titles and 
ammunition, Would prefer one who has also some knowledge of steel 
fittings, Wages $91.00 per month. Want 4 single man, 25 to 35 years old. 
Address, Box 11, Butte, Mont, 


| PARTNER WANTED. 

Half interest in one of the best paying hardware and furniture business 
focated In best section of Michigan. Good opportunity to sad plumbing. 
One of partners desires to retire. a 

Good hardware man with from $6,000 to $5,000 wants to buy half interest 
In a good hardware business In Colorado. 


“Party In the hardware business in Colorado desires a partner to Invest 
Bo as to increase the business and add more stock, ae 

Party with $3,000.00 desires a practical hardware man—one who undere 
stands the business, to invest an equal amount and buy a new hardware 
stock and locate in a good live town in Texas. 

Hardware concern in Oklahoma desires a partner with from $2,000.00 to 
$3,000.00 to invest, to increase the business, 


FOR EXCHANGE. 

A 240-acre farm, well improved, on the Wabash Railway In Northeast 
Missouri. To trade for good stock of hardware, Address, W. F. Jeffries, 
Moberly, Mo. 

160-acre well-improved farm, % miic from Beaver City, Okia,, all fenced: 
two-room frame house, barn, etc, Write, Ray Barnes, Beaver City, Okla. 

175 acres of land in Lincoln County, Ry. with some Improvements; 
part under cultivation; balance timber. Valued at $4,200.00. Would 
exchange for stock of hardware; Southwest preferred. Address, BE. F. 
Dennis, Phophetstown, Ill. 
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nswering these want ads, address THE GIMLET, except 
where special address is given. 


FOR EXCHANGE—Continued, 
Residence ‘ty in Oklahoma town of 10,000; also v: lot across 
the street from eame; valued at $4,000.00. WII trade for 8 clean and 
up-to-date stock of hardware of equal value. 


FOR SALE. 


$8,000.00 stock of hardware and farm implements In a Minnesota town. 
Annual sales $25,000.00; building 34x120 feet, with basement, 
000 stock of hardware, ete., located in the best part of North Dakota. 
Splendid ineation, netting Ane profs. Saat 

$5,000.00 stock of general merchandise; rents for $25.00 per month. 
Located in one of the fest farming sections In Nebraska. = 


$3,000.00 stock of hardware and furniture, located In a live Weatern North 


Carolina town of 4,000 Inhabitants, 

c $5,500.00 stock of hardware, implements, ete. Town of S00 in South 

Jarolina. 

“$8,000.00 stock of hardware, furniture and queensware in one of the beat 

wheat and broom corn countrics in Kansas, Annual sales $35,000.00. 
$8,000.00 stock of hardware and furniture, involeing about $5.000.00. 

Will sell either part or altogether. ted in one of*the best districts 
XA. 


000.00 stock of shelf and heavy hardware in the beat Irrigated section 
in Northern Colorado, Town of 6,700. Address W. RE. Banks, Loveland, 


Col. 
On account of health, good hardware stock. doing fine business: located 


ir growing Illinois town. Would take partner who understands the hard- 
ware business. 

~~ $3,000.00 stock of hardware located in Iowa town of about 300 

Pile Rented part. On the C. M. & St. P. Railway. people tm 


000.00 stock of hardware and stoves in Osgood, Ind., now in prosperous 
operations Owner desirous of selling on account of iI! health, 


000.00 stock of hardware and groceries, ther or scparately. 
Goonies $2,000.00. Manufacturing town of 5,000 in Southwestern Ont 


000.00 stock of hardware, harness and stoves, with tin and plumbing 
business in connection; located In Kansas. Implement and paney hte 
also, if desired. ze 

5.000.00 stock of hardware inc ounty-seat in Washington wheat belt 
dice Will sell all or sell the plumbing department, — “ Rete set 
~~ $3,000.00 stock of hardware and furniture on South Broadway, Denver, 

. Good location; trade increasing. Good reason for selling. 

000.00 stock of hardware in an Arkansas town of 1,000. Only hard= 
ware auece in town. Established. Will also sel! lumber business tn con- 
nection with same if desired, 2 ee 

700.00 stock of hardware, harness, buggies and implements located 
Iltinots town. Only hardware stock In town, 


$12,000.00 stock of hardware and fixtures located In Kansas town of 6,00" 
wo rer eS 


Excellent opportunity. 
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FOR SALE—Continued. 


$7.000.00 hardware stock in town of 1,200 in Northern Tlinols. Store 
equipped with Warren shelving. Old established business and located in 
one of the best farming districts in Illinois. 

$15,000.00 stock of hardware for eale in Texas town of 6.000, Buggies, 
wagsete implements, shelf and general hardware, Good location and cheap 
Stock for sale. Will sell at lump for $4,500.00, or will invoice, If In- 
vod will run $5,000.00 and over, Located in one of the best sections In 

nos. 
$5,000.00 stock of reneral merchandise: all clean and new goods: located 
fm a Southern Lilinois town, Excellent trade and great opportunity for 
Pd aaa 

$10,000.00 stock of hardware, furniture and Implements, Tocated In a 
wealthy community in Southern Kansas; town of S00 people, $50,000.00 
neon tl TE EE Tn CO crn 

$4,500.00 stock of hardware in town of 2.000 in Missouri, Best location 
in town and doing good business, Cash deal, or will consider fine land, 

$3,000.00 stock of general house furnishings, ranges, ete. Cheap rent, 
brick building 27 by dy feet, Montana town of 2,000 inbabhtants. ‘Two 
railroads; railroad shops. 

$5,000.00 stock of ryt merchandise, dry Koods, grocerion, hardware, 
ete. Annual sales, $25,000.00. Best location in Northwest Missourl. 
Owner must sell on account of health, — 

$8,000.00 stock of hardware and furniture in town of 600, Richardson 
County, Neb. Owner willsell all or one-half to a good man experienced in 
the undertaking work. = 

$5,000.00 stock of hardware, dry goods: Hotlons, groceries, ete,, in a New 
Mexico town of 1.000inhabitants. “Located on the Santa Fe. Sohal 

$11.000.00 stock of hardware, furniture and undertaking goods in Western 
Nebraska town of 800, Cost pine freight and is offered a8 a whole or half- 
interest. Annual sales, $30,000.00, 

$20,000.00 stock of hardware and lumber In town of 2.500 inhabitan ts in 
‘Wyoming. Soy one other hardware store in town, Address, A. & A. C. 
Rice, Douglas, Wyo. 

Excellent stock of shelf and heavy hardware, also harness, in town of 
1,500 peoplein Oklahoma, Brick . 25 by 140 feet. Located in one 
of the most prominent corners. 

$35,000.00 stock of hardware, bugles, wagons, implements, cutting 
mac , tinware, stoves, ranges, granite and tin ware, cutlery. Oregon 
town of 11,000, Tw nnufacturing Industries, 

$20.000.00 stock of if hardware, stoves, Wagon wood stock, iron and 
steel goods, chinaware, fencing, windmilisand pumps, tin shop and plumbing 
business in connection with same. West Central Missouri town of 6,000. 


$9,000.00 stock of hardw: includ: jumbing and tin shop. One of 
the best townsin ot teaeens anesge Hhone rer foe mines have a pay- 
roll of over $80,000.00 per month. 


$11,000.00 stock of shelf and builders’ hardware, stoves, ranges, tools, 
cutlery, paints, oils, Kisseware ete., located in cne of the largest towns In 
Colorado, Building 32 by 76 feet. Do an excellent builders’ hardware 


__ Hardware i 
West Virzinia town. W 


furnishings, fur jrure and undertaking in well-located 


Good location. 


“DIAMOND EDGE IS A QUALITY PLEDGE” 
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POULTRY NETTING 


and 


POULTRY FENCES 


American Hexagon Netting 


Galvanized both before and after weaving. A 
thoroughly made Netting in all standard meshes and 
widths, adapted for all poultry netting uses. 


Ml. ML. S. Poultry Fence 
Union Lock Poultry Fence 


Made in all heights and widths for poultry fencing 
use. These poultry fences occupy the middle field 
between the lighter nettings and the heavier stock 
fences. Each of these fences have very small meshes 
at the bottom whereby the smallest animals or chicks 
are retained or excluded. Can be safely used next to 
pasture. Thoroughly galvanized and last for years. 
An absolutely reliable light fencing fabric, firmly 
establishing the claims originally made years ago when 
first put upon the market. 


American Steel & Wire Co. 


CHICAGO NEW YORK DENVER SAN FRANCISCO 


Clinton 
Wire 
Gloth 


gq We make many 
different kinds 
of Wire Cloth, 


We can furnish 
any mesh from 
any kind or size 
of wire. 


We carry the 
largest stock of all 
the standard 
grades handled by 
the Hardware 
trade, and can 
ship orders for 
same at sight. 
Quality and Finish 
unsurpassed and 
guaranteed, 


SEND FOR PRICES 


630 


CLINTON WIRE 
CLOTH CO. 
—_—_ 
CLINTON, MASS. 


Boston New York 
Chicago San Francisco 
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There must be more than 
ordinary merit in the BRAND 
of goods that CREATES and 
SATISFIES the demand over a 

long period of time. 


Do you know and appreciale these F ACTS: 


That DISSTON BRAND SAWS have been on 
the market for the past SEVENTY YEARS. 


That during all this time the sales have steadily 
increased, 

That there are more DISSTON BRAND SAWS 
made and sold than any other brand. 


That the DISSTON SAW WORKS is the largest 
in the world, and is still growing. 


This tells the whole story of the result of 
earnest, intelligent effort, well directed, and 
the dominant power of real, solid and sub- 
stantial merit. 


Henry Disston & Sons 


INCORPORATED 
KEYSTONE SAW, TOOL, STEEL AND FILE WORKS 
PHILADELPHIA, Pa. 
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The Up-to-date Sportsman 


knows what he wants 


The Up-to-date Sportsman 


Shoots GQ POND Powders 


THE DEALER WHO STOCKS WITH 


SPORTING POWDERS 


In bulk and in loaded shells finds 
that it pays to handle well-known 
and widely advertised brands. 


“ -~—= — Ee 
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Gillette Safety Razor 


It’s the easiest thing in the world to cash in 
on the Gillette advertising and Gillette repu- 
tation. 

All you've got to do is to feature the Gillette 

display a good assortment where men can’t 
help seeing them, 

They make the handsomest kind of a win- 
dow you could put up—and they're the one 
article in your stock that interests every man 
every day in the year. 

Don't let your stock of Gillette Blades get low Every 
Gillette user is a constant customer for new blades —12 blades 


in niekeled box to sell for $1.00—6 blades In carton to sell 
for Sie. 


Gillette Sales Co. 


44 West Second Street, BOSTON 
Factories: Boston, Montreal, Leicester, Berlin, Paris 
New York, Times Bidg. Chicago, Stock Exehange Ride 
Gillette Safety Razor, Ltd., London. Canadian Office, 64 
St. Alexander st., Montreal. Eastern Office, Shanghal, China, 


Gillette Safety, 


srnoreine azor 
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Have you ever thoug 


DEPARTMENTIZING| your store? 


If not, don’t overlook the 
New Year’s Number of 


IRON AGE 
HARDWARE 


This will be the most important Number of 
IRON AGE-HARDWARE ever issued and will 
sell on the news stands for 50c. Subscribers 
get it without extra charge. 

Why not let us have a yearly subscription 
now, so as to include this Number? 


OCR eee eee eee ERE EERE EE EEEEE EEE EE EEEEESEEEE ERSTE SEESEESSSOESEESE EERSTE EEE EE 


IRON AGE-HARDWARE, 
14-16 PARK PLACE, NEW YORK. 


Enter the address below for a year's subscription for 
TRON AGE-HARDWARE (52 Sues) Including the special New Year's 
Number. Bill for $2.00 tobe sent after the New Year's Number ts out, 


ween eee eeeee eee eeeeeeee PTeeeUeee eee eee eee 
Tee eee eee eee . 
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E ARE PROUD of our spread in 
COMMUNITY SILVER. 


Through the merit and variety of our patterns 
the dealer is certain of satistying his most par 
ticular customers. The quality in every pattern is 
the same—more than triple’ plate 


ONEIDA COMMUNITY, Lrp, + - oneIDa NY 


COVYTICHTCD, 100%, BY THE STANLEY MULE & LEVEL CO. 


taney Tonls 


Stanley Scrapers and Scraper Planes 


are made in a variety of styles adapted to all classes of work where a 
sc-aper is required—whether it be the finest veneer work in cabinet- 
making or the scraping of floors or other coarser work. 


The BLADES are made of the best English steel carefully ground 
end especially tempered for the purpose for which they are to be used, 


Stanir 
Eric] We tee Co. = 


New Brrtain,Conn.USA. 
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_——— > 
The Trademark 


that guarantees quality in 
Steel Butts and Hinges 
is this: 
TRADE 
SW. 
# 
MARK 
Printed on the labels. 


Stamped on the butts. 


There are no others “ just as good.” 


The Stanley Works 


New York New Britain, Conn. Chicago 


The Xmas Problem 


Is Effectually Solved 
by Giving 


STEVENS 


RIFLES 
SHOTGUNS 


A Stevens 
Repeating or 


Double Barrel 

Shotgun for the PISTOLS 
Man. To the Live, 
A Favorite Single Wide-awake 
Shot or “Visible Man or 


Loading” Repeating 
Rifle for the Boy. 
Stevens Arms are Ideal, 
Permanent Christmas Gifts. 
Our 160-page catalogue and 
“How to Shoot Well” mailed 
on request. 

J. Stevens Arms & Tool Co. 


90 BROADWAY, 
CHICOPEE FALLS, MASS. 


Boy. 


Building Up Your Business 


EVELOPING every business opportunity 
means doing a great deal of advertising. 

This requires printed matter into which have 

been put Quality and Service— Woodward & Tiernan 
Quality and Service. We print everything from a 


ever your requirements, we can fulfill them. Write 
us to-day telling us just what you need. Our Service 
Department will submit dummies and sketches. 
WOODWARD & TIERNAN 
PRINTING COMPANY 
SAL NES -b-O Wbs. AG: 


ARTISTS ENGRAVERS * ‘BINDERS 
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AERA 


TRAGE MARK 


The Great Triumvirate 


Plain 
Phantom Bevel 
Concave 


LIPPINCOTT AXES 


AMERICAN AXE & TOOL CO. 
GLASSPORT, PA. 


ELL COMES FROM THE. 
CITY—HELP FROM THE 4 
COUNTRY. : : Se 


i Original—thot out by 


| =. cE 


